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Export Strategies, Tools and  
Techniques Seminars 

w w w . e x p o r t . g o v  o r  w w w . b u y u
 Where:   Bend ,  Ameritel Inn

 425 SW Bluff Drive, Bend, OR
 When:  September 26, 2006  
      8:00 – 5:00 PM 
 
Registration:  8:00 am – 8:30 am 
Seminar:  8:30 am – 4:30 pm 
Reception:  4:30 pm 
 
Cost: 
$70 per person/$35 for additional person 
from same company 
$60/$30 for EDCO members 
 
For more information contact:
Jennifer Woods, Trade Specialist 
Email: Jennifer.woods@mail.doc.gov   
Phone: 503-326-5290 
  
To register contact:  
Economic Development for Central 
Oregon 
 
Dayna Dudkowski  541-388-3236 
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